SPATASTIC SUCCESS

10 ventures to help you
cash in on the trend
toward healthy living.

mencans—espite thair battbes

with weight and other aalments

that have become symonymesms
with signs of our imes—are irving 1o get
healthy. There is a large interest in aro-
matherapy, massage, spa visils, ¢xercise,
lifestyle counseling. stress reduction,
sauna, healihy foods and dict. You can
cash im on this trepd. We've roumded up
10 businesses vou can start o help yow
You don't meed a bot of experienee in the
field, either, becanse most of thewe busi-
ne@es we mention will help yvou every
step of the way, Contact the companies
fior mvore informalion on how you can
get started, We present the businesses in
ne particular oader,

Spa a la Carte

The demand for quality spa products is booming, fuebad in
part by a growing population of aging baby boomers, over-
worked professionals and busy parents. In fact, experts agree
that the spa and wellness business is the next tnllion-gollar
indusiry! With the Spa a la Carte quality line of products, you
can offer wour custemers immensely salislying
ways to take home a spa experience. Spa a la
Canle products are proven year-round  peofit
makers for mall cans. fairs, festivals, airpons,
hair salons, spas, chiropractors, massage thera-
pisis, healih clubs, nail salons, hospitals, physi-
al Il'ruﬁpi.-.[h. glI'L sliies :||!||L. s corporale ;.‘:lfl"..
acconding o the company websile,

As 3 Spaa la Cane independent Spa-lkmn
yOu recerve,

« Excellent Prafi Marging

» Manufacirer direct purchasing
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* High-quality packaging & marketing materials

* Detmedd sabes termiones

* Cutstanding customer service

* Free subes mining & support

= lmmediate shipping

* [O% sules puaraniee & “no questions ssked™ returns

There are 5 ways you can build your own business as a Spa
a la Carte Spatician:

* Home Partics

* Infcmet Sales

* Wholesale Accounts

* Carts & Kiosks—BMall Carts, Fairs, Festivals, ere,

102 SMALL BUSINESS QPPORTUNITIES

no mdddlemen

Responding the I!h-u i.'r-u-mnq demand for altemative healtth care pr-:ldut;l!- that help:
integrate Eastern and Western medical practices, Migun's Medical Instrument Co. is
making its Thermal Massage Bed mone broadly available to the U.S. market through its
Los Angeles-based Migun USA Corp.

» Retuil Sales (open your own store or sell from your exist-
ing haismess)

This busimess opportunity packs a lod inone package. You'll
become a trained spatician and demonstrate a wide vanety of
“feel good” spa products you will sell. There is no expenence
required: the company will teach
yiou everything you need o know to
starl selling.

“Cretling, sianed as a Spa a la
Cang Spatician couldn’t be easier.
Owir Deisiributor Stanicr Kl includes
all of the best-selling ems—every-
thing you need to stan your busi-
ness—for only $149. That's JFe
ofl the retail price! Spa a la Cane
miakes b easy lor you & cash in on

the billion-dollar Spa and Wellness industry with vour very

own business,” says the company

The wehsite (www. SpaALsCante com) contains plenty of tes-
timonials from mdividwals who say they made six figure incomses
in just wecks with the program. Others say they make 53000 a
mnth working part-time only, Check it out. The phone namber
is 366-826- 3084,

GNC
Vitarmin amd health-related product sales are a booming 518
ballion markel. Wouldn't you like o be a pan of it? Yo can
open your own GMC ztore and take full advantage of their
proven system of doing busiress with your own franchise.
Yo' Il benelin Trom (heir Producls, |:|1z|.r5|-.|.'li.|||_|.'r Lyslems, il biviical
advertising efforts and receive all of the necessary training to



